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SHIBESH MUKHERJEE
Address: Barabanki( U.P.), India 225001                                     
Phone :+918765385849
E-mail : shibeshmukherjee@gmail.com
SUMMARY
Experienced business development professional looking for leadership position with increasing responsibility and room to contribute to company success. Solid record of achievement over 18+ years in sales.
 EXPERIENCE
Senior Sales Executive: 04/2023 – Present
Elvi Commercio India Pvt.Ltd.- Lucknow (U.P.), India
· Responsible for Primary and Secondary sales Volume.

· Built new business partnerships to drive customer acquisitions and generate revenue.
· Collaborated with team members to achieve target results.

· Prepared reports and presentations to elaborate business development activities and outline new initiatives.
 Sales Executive: 04/2021 – 03/2023

 Pix Transmissions Ltd. - Lucknow (U.P.), India
· Identified and appointed new partners.

· Created sales and revenue generating opportunities in new markets to improve profit margins.
· Devised promotional offers and discounts to peak customer interest.

· Cultivated long term relationships with clients to accurately quote prices and terms, achieving customer objectives.
Territory Sales Executive: 04/2014 – 03/2021
Trinity Auto Points Ltd. – Lucknow ( U.P.), India
· Responsible for Primary and Secondary sales Volume.

· Built new business partnerships to drive customer acquisitions and generate revenue.

· Collaborated with team members to achieve target results.

· Prepared reports and presentations to elaborate business development activities and outline new initiatives.

Business Officer: 04/2012 – 03/2014
Elofic Industries Ltd. - Lucknow (U.P.), India

· Identified and appointed new partners.

· Optimized sales methods to best acquire, develop and retain customers.
· Tracked sales, click through rates and conversion rates by marketing campaigns for comparison.

· Achieved service time and quality targets.
Sales Representative: 04/2007 – 03/2012
Bosch Ltd. –Varanasi (U.P.), India
· Identified and appointed new partners.
· Developed innovating marketing campaigns to drive substantial sales.
· Shared comprehensive brand and product knowledge to maximize sales.

· Prepared range of written communications, documents and reports.

EDUCATION
2007
Master of Business Administration, Marketing & IT

Mangalmay Institute of Mgmt & Technology, Greater Noida (U.P.)
2005

Bachelor of Computer Application, Computers
Shri Ramswaroop College of Engg. & Mgmt, Lucknow (U.P.)
SKILLS
· Business Planning

· Lead Generation

· Sales and Market Development

· Relationship Development

· Sales Reporting
LANGUAGES

English:  Advanced
Hindi:      Proficient

Bengali:  Proficient

Date:
Place:
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